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PROTRAC INVENTORY REPORTS 
[ 

PROTRAC HAS 

LITERALLY HUNDREDS 

OF REPORTS.  

PROTRAC ALSO HAS A 

REPORT WRITER FOR 

OUR PROTRAC 

APPLICATION.   

 

TAKE TIME TO REVIEW 

THESE REPORTS - 

THEY COVER 

INVENTORY, GMROI, 

PRODUCT LINE 

PROFITABILITY AND 

COMMMISSION 

REPORTING AND 

PRODUCT 

REQUIREMENTS  
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In todayôs economy it is important to know what inventory is and is not moving.  Inventory that sits is costing the company 20% plus Prime each year
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Movement is tracked by ProTrac by how fast or slow it is selling

 

 

ProTrac Fast and Slow Moving Products Report 
The goal is to keep your turns up and your inventory levels down 
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This report can be ran by Product Line or by Class Code.
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Break Down by ITEM, PRODUCT LINE/VENDOR,  CLASS, SUB-CLASS ï THIS YEAR VERSUS LAST YEAR  

THIS REPORT CAN BE RUN FOR A SINGLE VENDOR /PRODUCT LINE, BY ITEM  

AN EXCELENT REPORT TO HAVE FOR VENDOR VISITS  
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A Product Line can be a Vendor, A type of Product, or Product Category This report gives you a summary of 

each PRODUCT LINEôS sales with a break down of Quantity, Sales Dollars, Cost, Gross Margin Dollars 

and Gross Margin Percentages. 
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Product Line 1.0 is for Abrasives, per the Ind. Dist. Assoc. Once you have run the summary report, 

you can review each product line to get a good look at the profitability of each Product line. 
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ProTrac Inventory Reporting ï TURN AND EARN REPORT 
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This report shows two ways 

of reviewing your Turn and 

Earn information, In 

summary by Product Line 

and In detail by Product 

Line. 
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How do your sales people compare with Last Yearôs sales figures? How do they compare Month By Month 

to last year? How many new accounts have they sold this year? What have they sold to these new 

Accounts?  How does that compare to last year? 
All of this information on one page of one report.  Imagine having this kind of information at your fingertips when you do 

your next Sales Rep evaluation. 
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This report is especially useful 

when you are trying to determine 

when product was received and 

sold.  This detail is always 

available to you on every item in 

your inventory. 

ProTrac Maintains 

this file for as 

long as you want. 

Its biggest use is 

during a Physical 

Inventory.  

 

You know that 

some came in, but 

for whatever 

reason you cannot 

match your 

inventory with 

ProTrac. 

 

Every Purchase 

Order and every 

sales order, 

inventory 

adjustment is 

tracked by 

ProTrac.  Note the 

ñAò for 

adjustment for 

found inventory 
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ProTrac offers several reports that have varying degrees of detail.  This first 

report shows the entire Invoice, including the customer Bill to and Ship to 

information.  
Note: Totals are for all of Sueôs Orders, not just the examples shown 
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Totals are for all of Sueôs 

Orders, not just the shown 

examples 
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This report shows that this customers sales, have gone up from last years sales.  
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To determine what 

product lines your 

sales representatives 

are moving, this 

report gives you a 

quick snap shot of 

every: 

Product line 

Sales Returns 

Net Sales, 

Cost of Goods Sold, 

Profit Dollars  

And 

Resultant - Gross 

Margin Percentage. 

 

 

Spiff Report for 

your Inside Order 

People 

To ensure that your 

Inside Sales Reps 

are doing their job, 

this report breaks out 

their individual sales 

by Product Line. 

 

Spiff = Commission 

for Inside Reps 
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Report Includes a Down Total for all Product Lines, Class, by Customer 
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This report shows that MDC is youôre inside rep for these orders.  It also shows the rep whose account 

bought product.  As noted in above Commission reports we have varying degrees of detail that can be 

reported for the day, week, or month.   
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Today, LEAN has replaced Just In Time, as the latest Great Inventory Philosophy. 

Our customers needed more than just FORECASTING.  

They needed an Up To The Minute ANALYTICAL TOOL to 

stay on top of their inventory and inventory 

commitments.   

They wanted to review:  

¶ All Open Orders 

¶ Open Quotes 

¶ Standing Quotes 

¶ Planned Purchase Orders  

¶ Submitted Purchase Orders 

¶ Quantity On-Hand 

                                       

The Order Requirements report lets our customer see all 
of their inventory obligations using their own industry 
knowledge and the power of our powerful 4 GL 
Relational Data Base. 
One of our ÃÕÓÔÏÍÅÒÓȭ called the Report a Giant What If 
Report?  The wholesaler can review all open orders, Quotes,  
Submitted and Planned Purchase Orders. 
 
They can review all Open Orders and Quotes by a Category. 
(Job, Standing Order, Standing Quote, etc.)  They can also 
review all Purchase Orders that are in Planning. 
 
The blue Add On Notes lets you know what each of the 
sections handles.   
 
 
 
 
  

ALL ON ONE REPORT  
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This report reviewed all Open Orders and Open Purchase Orders 
 

Our ProTrac Analysis Tool is 

one of the new tools that are 

available from a powerful 4 

GL Relational Data Base.  

Imagine having a report that 

gives you control over what 

you see and how you see your 

information.    
 

On the next page we asked 

ProTrac to show                                                               

who was buying the 

products that are listed on 

the above report. 

 
With this Analysis Tool you 

can determine who has what 
on order or on a quote. 
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 Linear Thinking  ï A process of thought, that follows known cycles or step-by-step progression where a response 
to a step must be elicited before another step is taken.  0ÒÏ4ÒÁÃȭÓ 2ÅÐÏÒÔÉÎÇ ÆÏÌÌÏ×Ó ÔÈÉÓ Ìinear line of thinking.  
However,  What our customers were asking for was more flexibility.  Their buying decisions did not always follow 
a Linear Process. They wanted to be able to: 
¶ 3ÉÍÐÌÙ ÌÏÏË ÁÔ ÁÌÌ /ÐÅÎ /ÒÄÅÒÓ ÁÎÄ /ÐÅÎ 0/ȭÓ ÆÏÒ Á 0ÒÏÄÕÃÔ ,ÉÎÅ 

¶ Or to run the same report 

to review all inventory 

commitments whether on 

an Order, Quote, or a 

Committed Purchase 

Order.  

 
 
The Order Requirement report 
gives our customer the 
flexibility to make buying 
decision based on - Up to the 
minute REAL TIME 
INFORMATION. 
 

This last report was released 

this past fall and has been 

put on many of our 

customerôs BEST REPORT 

list.   

      Flexibility - is its key 

 


